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Online Marketing Mix Factors Affecting Consumers Purchase Decisions

Of Products via Live Commerce in Bangkok
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ABSTRACT

This research aimed to examine Online Marketing Mix Factors Affecting Consumers
Purchase Decisions of Products via Live Commerce in Bangkok. A questionnaire was used as the
data collection instrument, with a total of 400 respondents. The majority of respondents were
female (66%), aged 18-28 years (48%), held a bachelor’s degree (83.75%), worked in the private
sector or as freelancers (78%), and had a monthly income between 20,001 and 30,000 baht
(57.25%).

The results revealed that personal factors, including gender, age, education level, and
monthly income, did not significantly affect online purchasing decisions. Respondents reported a
high level of agreement toward the online marketing mix factors.

According to multiple regression analysis, distribution channels, promotional activities,
pricing, product, and personalized services were found to have a statistically significant effect on
purchasing decisions at the 0.05 significance level. In contrast, the privacy factor showed no
significant influence.

Based on the findings, it is recommended that business operators apply these insights to
develop more effective online marketing strategies, especially through Live Commerce platforms,

which are increasingly popular among consumers in the digital era.

Keywords: Online Marketing Mix Factors, Purchasing Decision, Live Streaming, Live
Commerce.
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fenudarinszauuiniga (X = 4.36, S.D.= 0.364)

U
4. Han1IAN B8 dINUIEANNIINITAAIND W LAE(6P) FINAABNITAATIITDAUA
6 . P a ¥ 1 6| ¥ A
aawlaki1¥N19 Live Commerce wSan1s521aduatdiulaflanvasduilne luiaa

NPNANKRINAT

A ldvimalianzsiandeyangudiadnalaslasimuaszauisddnynesian 0.01
Gﬁdﬂﬁ’sl,ﬂﬁ’]:ﬁmiﬂ@naﬂwlmm (Multiple Regression Analysis) LEAINAAIATIIN
AN 1 LLam@haﬁamfﬁmimmammmzﬁmammmmmam%awngmmaw‘i‘;LLﬂﬂ@mw

@ Aa 3’ a v 6 . A a Y 6] CZ
maam‘s@maﬂﬁmaaumaauvlaumumq Live Commerce ‘I)’liﬂﬂ']i"ll"lilﬁ%ﬂ']NW%VLEIWE‘I@TFJGEU‘J'II]@

Ium@ﬂymwumum

Unstandardized Standardized Collinearity

Model Coefficients Coefficients Statistics

B Std. Beta t Sig. Tole VIF
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error rance
Aasi 155 | 0.155 10.034 | 0.000*
1. UNRAN N 0.146 | 0.033 0.193 4.412 | 0.000* | 0.684 | 1.462
(X1)
2. ANUIINN (X2) 0.090 | 0.022 0.177 4.029 | 0.000* | 0.676 | 1.480
3. NI 0.161 | 0.025 0.251 6.499 | 0.000** | 0.876 | 1.142
IRINY (X3)
4. WNTRILRIN | 0.146 | 0.025 0.237 5.908 | 0.000** | 0.808 | 1.237
NI9aNa (X4)
5.6NMIWLUST | 0.096 | 0.027 0.160 3.604 | 0.000** | 0.662 | 1.510
§IUYAAR (X5)
6. ANWNITINE 0.016 | 0.020 0.034 0.809 | 0419 | 0.717 | 1.394
ANMNLD WEIWA
(X6)

Y = 1.55 + 0.146(X1) + 0.090(X2) + 0.161(X3) + 0.146(X4) + 0.096(X5) + 0.016(X6)
R? = 0.487, Adjusted R*= 0.480, F=62.266, Sig.=0.000*

@ o

*AnURAYNNRAANIZAY 0.05 “*InpfAnIaianszay 0.01

= 1 Qs v Qs 1 6 a =

NANNTANEIWLT aaudsan Tassaudszauminitaaianaan lati(6P) afuruanueu

wisvasnsaadulaodudiaanlan Aallusanaz 48 (Adjusted R*= 0.480) uazdingdaynig
aa . i v o o, @ { A @ a &% o

806 (F= 62.266, Sig=0.000) Nyzaunu&1AL 0.05 LiaNasanargulszdninanas LaadInian
wUsduudazar nunTaaawlatefudiaanlad wuin andsauasudindssaun1inIaaia

4 A 1 v A 2!‘ a v € 1 . A A %
aaulati(6P) Nasnadaminadulafofiudraanlasinuny Live Commerce annfiga fa dun1s
31U JAYNNY 0.251 (t=6.499, p= 0.000) T8IAINIAD AIUNNTFILRINNITANA VALY
0.237 (t = 5.908, p = 0.000) MUNAAAUH UAYINAL 0.193 (t = 4.412, p = 0.000) FUIIA1 Hein
WAL 0.177 (t = 4.029, p = 0.000) uazduniasigada d1unsluInIIdInYAAR 0.160 (t =
3.604, p = 0.000) nLIn AudIdn sunssnsaNNLTuaInes lidinadanaaduladafud

6 1 . A Aa % 1 6] Y A
aaulati UM Live Commerce wiamamnsdudriulanaasasguilng luwanjanuumiues

NyzaunuRAYNIaNan 0.05
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a;ﬂuazaﬁﬂsﬂﬂwa

=S d' s 1 6 1 ] o A dq' a U
NANNIANE1LI8Y TA0FINUTERNNIINNTAANN2aW ba1k(6P) dinadanisaaauladadudn

6 1 . A Aa (% 1 61 CZ
aaulaie1wn9 Live Commerce mam?}nmummﬂaﬂawaoguﬂm Iuwmﬂ;omwwmum

RNNINaAUTNURNAM T laaITh

1. Fa4mInMIdas g (Place) ilutfadpfidinaniniiga adsannlunBanoniiu Live
Commerce atsfitiadanmiaiianazay 0.05 duilaaldanuddnyivanuazain 10157 uaz
ANuRIINID M DIunaanasua1e 9 laNuil 1T Facebook Live, TikTok Live #38 Shopee
Live u,wamwai’ummﬁ"lmﬁmLL@iﬁﬁlﬁQu%InﬂaﬁmmmﬁuﬁnmuL’%'ﬂa"lﬂﬁ LA HIRINITDRITD
LLaz‘*ﬁ’mL'iu"L@TmUIuLLwa@]Waﬁ’mﬁmI@slvl,aisj\imﬂ #anINh @mummsnlumﬁmdaﬁmamqu
a [ A 1 A' @ A 43/ v l 6] & (% > Aa v a
LAz IRAI8ALREN TN aNIFIUNNIAARWIITaN WA LTI LN TIRAAAFDINLINUILUY Th
1A INWEIIR LWaTUIEARRS ALAnsznn (2564) WuiNTI8@ Ut adN19NIIRINNI e BN na

{ & v v & o L v a v
ANNFA TemzviowlMAanisanumayvasaugzaInluntnfsfuaaanla anunannane
YDITAININIITD WAZANNFINIID LA TS UL AL ﬁﬂ’m%aﬁagaﬁuﬁw Aauaafwladanas

v a v

NU%Inﬂiuqﬂﬁa A

2

'
° g aad

2. NIFILRIUNNTARTA (Promotion) LT w298 N&INaI8IaINNaE AR RIATYNIIIRAT

o

6]

20U 0.05 lastawizluuSunaay Live Commerce ﬁ@ﬂszﬂaumw%@mwﬁuﬁwﬂmﬂaﬂa@ inlg

ﬂaqﬂﬁmm%mmwwasml,"ﬁwﬁuuazmwwum:m L N1IUANVAITNNR LU luTuNTTz821280

Y vada A A

o % a 3 I 6] =3 4 )
i1f@ (Flash Sale) MIAATIANRUAUANIZTIILIA bad smmmﬂmgj InSnauuReoawlall
Aa oA A a va o & | XA o
(Influencer) ifiawiBatiauaziigwd@aaiuiiwiuain nagnimsiiunuinluniinizdu
v A ' A v Aa v A & o o . =
anusulavasguilnauazdsaiuliiianisdadulaauuudunay (Impulse Buying) S3ilununn
1 1 v ~a ) & U e a v
amdmmﬂaguﬂmlmadmams@m@Lmu"l,a*ﬂa@ TIROAARDINLNWITLVI LUTUNNE RIBLUR
' o 4 =} ' v A & a 3 4 '
(2562) WU TadudiudszaumenmIaanasanlail 6Ps Inadanisaaduladedudioanlaiadng
Ao o @ o o ' A ' o o ' & & Aa
Jusdan leglanwizdadudunssaasunisaaauaztasniinsiasining uwasdlsznaund
Sw%wagaqw’awqﬁﬂﬁmjﬁimqﬂ@%ﬁa NWIWAIIFAAARBINUUWIAAVDY Kotler (1997) LAz
Kotler & Keller (2016) ﬁLﬁuﬂﬁﬂ%ﬂ%ﬁmﬂs:a&lmam‘mm@iﬁmmzauﬁquammQu‘ﬂmlu

o

qﬂﬁ% ] LﬁaLﬁuﬂ‘szﬁﬂ%mwslumsﬁamsm‘mm@Lmzﬂszéjuﬂﬁ@‘f@ﬁulﬁ]%a
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3. wAaAmad (Product) Fud1fiigmninasianauainuaianisvadguilne sinadans
anFuladaageinpdany laglanizmsiisuadudiadiiazidsadinlafan msnTa wazns
IWdayaasudin TrsasiinnuiTaduuazannuaiiaedde TireandadnLuisnvesmydy

o o a

NATUANITY (2565) N3z JAILENUHEAN Wt UINNT NMIRe|ns LAZNIADURUBILANIZLAAS

sulinadangdniruduilnaga@dvanlianadsagiuanudual auazaIn uazaa

Usaanslunisdafue1aanlat

. = & & \ Aa :
4. 3791 (Price) T']ﬂ’]Lﬂuaﬁﬂﬂi:ﬂE]‘.'UWuﬁq%mE]\‘iaauﬂizauﬂqﬂﬂqiﬁa’]ﬂﬂwwa@]E]ﬂ']i

'
v A aad o 1

daduladovesfuilne adsfipddyniadianizdy 0.05 wdluuTunvas Live Commerce usl
Auslaaazlaildiiu "mandifiga” wanduldanuddgiu “anadudr nldsuanfudiuas
6 1 6] I 1 v A Aa a 6 L ll o o = v
Uszgumyaiszninglad 1gu druaanud S3uuuiSealngd uazluslususisaisine Taau
ﬂi:@jumi@”@ﬁu’lﬂ%a LL&Tﬁﬁﬂﬂﬁ]z"L&igﬂﬁqﬂiumaﬂﬂ a8 bsianu HA P RTALTINLIUYBIATIID
WDNFNA WazAMe (2567) AnuIna lilnaden1iTesaulalt waziaualiasnauInTas

szpznatadnnasgu walignadwmdnlsinelataian

v Aa 1 . . a o o [ a & A 3
5. n3lAuTN1IdIUYAAR (Personalization) nyUfaunnsuuuisoatngd Swadans

o A .dq( v Al 1 a o s naa‘ s (% = 6 1
m@aula%amaa;‘}luﬂﬂﬂamwuumﬂtymaammmu 0.05 NMIlaaaULULLSYA INITTerINenT
Tad 1w nMIFonTagTa NMInaUAININaNIE kaTNILUEINAUAMATIAINANABINTT dnade

o o A g

nsaeawlaTiaaglinudag wzdisssvnulnaanszauNNAdauIUd saaasaIny

P

NWITVVBIBATUNT ANARY (2565) AWLN Personalization 1duilaassn ”mﬁam%m%’mjﬁiﬂﬂﬂqﬂ

U v 9

aa o o o a

AINA LATROATUNULWIAAUDY Kotler & Keller (2016) ﬁLfiumm%”ﬂaﬂi:aumatrimwn:qﬂﬂaLﬁ'a

WUz AN wlunisaaaulada

6. aAnuidudud (Privacy) ligsnnatadiiaddyneada uelildnansainuiguilae
U o s | 1 s a % ] 6 31 Aae A
vosTuauEIAgTasaNNLduEIue namapgzrianiunaanaiylafleaudsaliniasgin
auanNlaaanylnalfsans ﬁﬂﬁ@u’ﬂnﬂvlmwmmzmmLmﬂ@m A luRINaLAW W TIRD G
1 =3 =3 Ju I 6 o % ' 2 .:.i o d! o % Aa
agnalsfiena Uszidniidinainasdlsznaumeandanisainnnuitols Giseansasntuulfia

U8y Kotler (1997) ﬁLﬁfummﬁﬁﬁ'@mad Privacy L@z Personalization 1%%@1711‘5@16’1@@%71”@
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